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With MobileERPyou need only one software across your organization means less cost, less chaos.

Empower your existing employee with MobileERPand improve Employee retention and productivity.
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LastyearSalesĄForecastingĄSalesPlanning

MobileERPSupports various types of Planning. Sales planning is used to generate accurate Sales Forecast and Sales Budget. 
Sales planning defines the product proposal and the sales volume for the subsequent planning period in accordance with the 
available production capabilities and the demand for the products in the market. Sales Plan becomes basis for deriving the 
production, material or project planning.
Q1. Which products should be sold and in what quantities?
Q2. To whom should the product be sold and at what price?.

Step 1: Based on customer order in last year prepare this year plan

Step 2: Monitor your plan with Actuals to see difference

Step 3: Forecasted data transferred to planning table



Last years Sales Ą Forecasting
The term forecasting, as used here, is the result of looking back at historic data and figuring out how what came before determined what came after. That 

process leads to mathematical models that can incorporate your current conditions and forecast whatôs likely to happen next. 

In business, you often use forecasting to project sales, to estimate what future revenues will be on the basis of past history. This puts you in a position to 

estimate other quantities, such as cost allocations and staffing, that you need to support the revenue stream.

A. Survey can be conducted & Forecast can be entered manually

B. We can use various forecasting techniques based on actual sales of last years as follows. The forecasted data is then entered as SalesPlan in ERP. 

This is done in forecasting excel predefined templates with formulas of forecasting after exporting data from ERP



ForecastĄDemand PlanĄ Planning Table



Sales Ordering

MobileERPSupports various types of sales orders


