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ESCRIPTION

Sales Order

Invoice to be retrieval from Sales Orders

Authorization of orders and invoices

Invoice generation with adjustments

Balance of Sales Order to be shown while next billing or any point of time

Order cancellation of Particular Products from Sales Order with Reason and approval

Auto WhatsApp / SMS on generation of Invoice

Route Tracking of Sales Executives

Image / Photo Capturing by Sales Executives

Generation of Scheme / Offers

Performance Report of Scheme / Offers

Multiple UOM in Invoice

Credit Limit of All customers

Billing not allowed above 45th Days

Credit Note Balance of All customers

Complete stock-to-dock tracking of sales order

Detailed Customers/ Business Partners/ Distributor / Dealers database

Order amendment history

Customer-specific prices / price list

Enquiries (Exhibition & Others)

Quotations and amendments

Letter of credit details / Advance payment details

Payment due remainder before 2 days

Overdue billing — lock party — inform to party

Collection report — Sales executive wise

Sales Executive wise target Achievement Report

MIS Reports / Sales Reports

PRSI S P S SRR SRR S SRS

Dashboards
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LastyearSalésForecasting SaledPlanningl

Planning Apps: To improve your planning

Forecasting Project Planning Material Planning Production Planning
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Forecasting with Production Automation PERT/CPM with Task Automation MRP1/ROP with PO Automation MRP2/CRP and WO Automation
An App to forecast your sales based on historical A project portal where everybody enters their tasks MRP 1 - Material Requirement and ROP based Manufacturing Resource Planning with Capacity

data. and their dependencies. purchase planning Planning.

MobileERFSupports various types of Planning. Sales planning is used to generate accurate Sales Forecast and Sales |
Sales planning defines the product proposal and the sales volume for the subsequent planning period in accordance v
available production capabilities and the demand for the products in the market. Sales Plan becomes basis for deriving
production, material or project planning. Step 1: Based on customer order in last year prepare this year
Q1. Which products should be sold and in what quantitieS’ . e saessocer socumen

o ELECT * FROM AMSBUDGETOET WHIRE AWSBUSGETOETICHE1
Q2. To whom should the product be sold and at what priceumssvoseno: 222 AMSUCETMTE
Step 3: Forecasted data transferred to planning table e
] #  Lifemax Rodl 388
PROPORTIONS
PLANNING TABLE R s
PRODUCT GROUP/MATERIAL _ DPC1101 PLANT 1000 p .
Sales Plan T 10 10 10 EA
Production Plan 10 12 10 10 10 EA CURRENT FAGE WO: 1 == | | 1 TETAL RECORDS. 1
Stock Level EA CUSTOMER |y |[RATE [[TOTAL | Action ]
Target Stock Level EA 202 Phifless Indka Lbd '455‘3 ]l a00 I lrm"m‘
Days of Supply DAYS
Target Days of Supply DAYS | 1 # 1 " 0 Susteompubed ' udd
. . Grand Total; 3,720,000.00
S — R Step 2: Monitor your plan with Actuals t6"sée difference
Available Capacity 240 240 240 240 240 HRS
Capacity Requirements 5 6 5 5 5 HRS Lo L L T s R 2 L L —
e 2 2 2 2 2 % Packaging Division|BUDGET ACTUAL |[PROJECTED |ACHIEVEMENT]
RESOURCE LOAD FOR MACHINE |1A2 [TEMD | [ITEMNAVE JIBTY JRATE|[TOTAL |BTY  JRATE|TOTAL ATy JRATE[FOTAL [ B
Available Capacity 2] maf 12l 1] HRS o1 J[,u,e«:-sﬁw,w-rf]&gw,.@{.@f wanen ol mazelirs 2l s s selle ez sol[rrs i acearonl| 077w
Capacity Requirements 5 6 5 5 5 HRS i i _TOoTAL[ J_J[a720.000.00)] L ssesr sy [ lhaserod| ]
Capacity Load 2 2 2 2 2 % > -




Last years Sale$ Forecasting LIEERE

The term forecasting, as used here, is the result of looking back at historic data and figuring out how what came before determined what came after. That
process | eads to mat hematical models that can incorporate your curre

In business, you often use forecasting to project sales, to estimate what future revenues will be on the basis of past history. This puts you in a position to
estimate other quantities, such as cost allocations and staffing, that you need to support the revenue stream.

A. Survey can be conducted & Forecast can be entered manually

B. We can use various forecasting techniques based on actual sales of last years as follows. The forecasted data is then entered as SalesPlan in ERP.
This is done in forecasting excel predefined templates with formulas of forecasting after exporting data from ERP

=
A o e 5§ |
THISYEAR[ITEMNAME  5{OPHONT {SALESVOLUMS{SALESFORECAST S[ERRORS 3| | | | | = | | | _

B 2002 PCMatel 1 T s [HS| 2002 PC-Model b 4 1346808511 S 8 i b.748] 5
B 202 PCHoi | ) 16 5 s JHBJ 2002 PC-Model 1 7 7 1354027356 48] J J B3 pe Model 1 B

2002 PCHode | 3 3 75 816419 B 0 avA B 202PCHode! 10 13 708 Tor Model 7
7 | ) 25 10111574 |20 9 no s G I LU} 8
0 ; B 7 sorul@l 2002 PC-Model 1 10 13 a8 2002PCModel | E 2 .44 9 %
Bl 20 PCModd ; ! 18 f05reHfEE 202 PCModel b LY el 7 BN PCModel 10 13 0B 17
i D0PCh| ; ; gg gfﬁgﬂ ' 28] Data needs to be entered in case of missing months 1A, 11 3103113925 200
u AL % PC-Model 1 12 2
12 d b b 03535534 Trend Analysis 7
B 202t 2 2 6 30utc| ol - o OPHONTH | (5 5
M l Data - 131 0 — OPMONTH &0
£ Moving Average i | I ~s-SALESVOL| (82 A ¢ 40 e Actul
2 0 UME EL 7 — SALESVOLU =

".i \ ETH 20 ME = 204 —— Forecast
5 ¥ - s | SaLESTRE| (34 2N
7 g : NDS E3 0 o | SALESGROW IR SRR 2 AR
Kl g D‘ : : II ? ! LI ‘I II +A[:tua‘ ‘_I Imr Lﬂl Ir‘\-r Iﬁ!l I.‘_r | a7 | [I .'THI-.-.:-FIF’:GI"I T 17T I\I' T TH '1 3 5 ? g 1"
£l {35 7 g oy Lefve El Trereczo Data Point
4T Sheett {SHRRE I



MobileERPY CRM~  Offer Salesv SCMw HRw Teamw

Forecasting Apps
Implementer: Add User / Add User Group -
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Planning Manager Planning Manager

SALES BUDGET SALES BUDGET MONITORING

Rights / Settings

—] Edit DEMAND / SalesForecast /| SO Schedule Documant

Work»  Reportsv  Boards v

)
“

Planning Manager

EXPORT DATA IN EXCEL TO DO

FORECASTING

Alerts v

HelpDesk » Masters »

Party

1
s

Planning Manager

ENTER FORECAST

Rights / Settings

¥ Run MRP/MPS Process

obot v

Systemw  Logout

n
e

Planning Manager

COPY SALES QTY FROM

FORECAST TO PLANNING TABLE

=80

O cemanoio L CEMANDDATE Stasting Waak - 48
12/10/2010 I 5 =
Dass onily
D.‘i ANDDE & G...I!."'l"l,"'l B
TEST Lol wi 0 #
Taxt onl; HIP-Z&0 P
O ronuness srned Sroer Relesse
0 #
ﬁ.i;; l'-r*;“'- E ‘Overall Datewise Planning sheet:
Transfer data from attached excel file SO lr,,...,m.c,...
EURRENT BASE = A || TOTAL ARRECORDS: 3 Seaning Stodk B3
SELUVERYDATE SCH_WEEK QT JEICE SOUWHNSIDE TOTAL .
R "
1271072010  [TF] |45 10 0 0 a @I = rooecesn Reauiremann 2401272
13710/2010 [T9] |51 10 1] i} 2 [ B oo moocens Tirme D minutes
14/10/2010 [ |52 10 0 0 1w O 8 ITENMAME
24/11/2010 [09] [0 0 0 0 sueComputed [ ar e

Totel: 30.00
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Planning Manager



Sales Ordering NTOEIT [EEEIR

MobileERFSupports various types of sales orders



